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Connected
in Pu rpose

Compeer Financial’s purpose is deeply rooted
in the belief that when rural America thrives,
we all move forward together. Our mission
leads us to champion the hopes and dreams
of rural America and guides every decision we
make and every relationship we build.

We are connected to our member-owners,
the land and livelihoods they steward,

and the rural communities that depend on
agriculture’s strength and stability. These
connections remind us that success is never
achieved alone but is built through shared
commitment.

Across fields, barns, processing facilities
and main streets, our member-owners
demonstrate resilience, innovation and
determination in the face of changing
markets. Their work fuels communities,
strengthens food systems and sustains rural
life. We're proud to stand alongside our
clients, not just as a financial partner, but as
a cooperative built on mutual success.

Being connected in purpose means showing
up when challenges arise, celebrating
progress alongside our clients and industry
partners, and keeping our focus on the long-
term vitality of agriculture and rural America.
It means honoring the responsibility

that comes with partnership and staying
grounded in what matters most.

Thank you to our clients, member-owners,
team members, partners and communities
for the collaboration and commitment you
bring to our shared work. Together, we
remain connected in purpose and focused on
building a strong future for agriculture and
rural America.



Rooted in Communities

Compeer Financial’s work is shaped by our connection
to the people we serve, the communities we support
and the purpose we share. Grounded in cooperative
values, we partner closely with our member-owners
to understand their goals and deliver solutions that
support their long-term success. From financing
family farms to investing in communities, we move
forward together, united by a shared commitment to
agriculture and rural America.

TAILORED FINANCING

No two clients follow the same path, and financial
needs continually evolve. By staying closely connected
to our clients, we can recommend and deliver practical
solutions that align with their goals. Our list of offerings
is comprehensive, and include the following:

e Agribusiness financing: Solutions designed to grow
alongside agriculture-related businesses

e Agriculture financing: Supporting the growth of
agriculture operations

e Appraisals: Clear, reliable valuations that support
confident planning and decision-making

e Crop insurance: Risk management options that help
protect operations through every season

e Home loans: Financing that supports homeownership
in rural communities

o Leasing: Flexible options that adapt to the changing
needs of an operation or business

e Rural financing: Investing in rural properties and
projects

e Tax and accounting services: Practical guidance to
simplify financial decisions and planning

e Title services: Trusted support to ensure smooth,
secure property transactions

INVESTED IN RURAL VITALITY

Our commitment to rural America extends beyond
financial solutions. Through Compeer Giving and
strategic community partnerships, we invest in
programs and initiatives that strengthen the places

our clients call home. From agricultural education and
youth development to community facilities and essential
services, these investments are guided by the belief
that strong rural communities create opportunity for
generations to come. By working alongside local leaders
and organizations, we support the long-term vitality of
rural regions across Minnesota, Wisconsin and lllinois

— reinforcing our shared purpose and commitment to
agriculture and rural life.

COMMUNITY IMPACT HIGHLIGHTS

e Supporting critical rural infrastructure, including health
care facilities, senior living communities and hospitals

¢ Investing in education, youth leadership and
community development initiatives

LASTING RELATIONSHIPS

At Compeer, our work is grounded in the relationships
we build with our clients and communities every day.
Our team members live and work in rural areas, giving us
a deep understanding of the opportunities, values and
challenges that shape rural life. We remain focused on
what matters most — helping our clients navigate change
and plan for the future. By staying connected to the

land, the people and the purpose we serve, we help bring
to life our vision of a world where agriculture and rural
communities are dynamic, collaborative and thriving.




Minnesota

ABOUT COMPEER FINANCIAL®

Compeer Financial is a member-

owned Farm Credit cooperative

supporting agriculture and rural

communities. Based in the Upper . r
Midwest with $36.1 billion in total Wisconsin
assets, we take a forward-thinking

approach to provide innovative,

customized financial solutions and

expertise to meet the unique needs

and dreams of those we serve.

Compeer Financial is headquartered in Sun Prairie,
Wis., and is one of the largest cooperatives in

the Farm Credit System. The nationwide network
supports agriculture and rural communities through
reliable, consistent credit and financial services.

E E For a list of Compeer Financial office locations,
.|.I.|.n scan the QR code with your mobile device or
E visit compeer.com/branch-locations.

linois

LOAN VOLUME BY INDUSTRY

B CASH GRAINS | 33.1%
FOOD PRODUCTS | 9.1%
H AGRIBUSINESS | 8.3%
H DAIRY | 7.8%
B OTHER | 4.0%
ENERGY POWER & TELECOM | 5.9%
B OTHER CROPS | 5.1%
M CATTLE | 5.7%
SWINE | 5.8%
LANDOWNER | 5.2%
B RURAL HOME | 4.3%

PAPER, PACKAGING & TIMBER | 3.8%

POULTRY & OTHER LIVESTOCK | 1.9%



Strength in Numbers

Compeer Financial is deeply connected to the people and farms that shape
our communities. Every number tells a story of partnership in working
together to strengthen agriculture today and invest in rural America’s future.
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Connected
TO OUR MEMBER-OWNERS
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MEMBER-OWNERS:

A strong network supporting
rural America with a commitment
to long-term success.
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TEAM MEMBERS: BILLION IN ASSETS:
Dedicated team members who A reflection of trust and
live and work in rural areas, our ability to deliver reliable
bringing an understanding to financial support that fuels
every client interaction. sustainable growth.

Grounded

IN MAKING AN IMPACT
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PATRONAGE RETURNS:

$187 million in patronage returned in
2025. Putting cooperative earnings
back into the hands of member-
owners, and helping to strengthen
operations, families and communities.

COMPEER GIVING:

$6 million invested through Compeer
Giving. Supporting scholarships,
grants and programs that expand
opportunity and build capacity across
our rural regions.

Connected
FORTHE LONG TERM

Our focus on the future is grounded in shared
purpose. By aligning financial strength with a
commitment to partnership, Compeer continues
to invest in sustainable agriculture, financial
empowerment and community resilience. These
connections ensure we remain a trusted partner
today while helping rural America thrive for
generations to come.

Together, we are connected in purpose and
grounded in what matters. We are committed to
building a strong, resilient future for agriculture

and rural communities.
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MEET COMPEER’S EXECU

Compeer Financial’'s Executive Leadership Team oversees the cooperative’s operations and is responsible

for advancing its strategic priorities. With éxperTenc‘é“across the Farm Credit System and related industries,
the team works to support Compeer’s mission and serve its member-owners.

JASE WAGNER BRUCE FEIS';I' MATT GINDER JOHN HEMSTOCK TERRY L. HINDS
President and CEO Chief Information Officer Chief Marketplace Chief Human Chief New Markets and
Development Officer Resources Officer Related Services Officer

sy — P
g —~"BETSY HORTON ] PAUL KOHLS BILL MOORE JIM ROBERGE SUSAN SACHATELLO
Chief Financial Officer Chief Administrative and Chief Risk Officer Chief Diversified Chief Marketing Officer

Mission Officer Markets Officer




1 Compeer Financial's member-owners are represented by 12 elected and three appointed directors. Together,
they provide diverse perspective and business insight shaped through their involvement in a wide range of
farming operations, agricultural industries and geographic regions. Responsible for setting the cooperative’s
business direction and providing operational-oversight, the Board helps ensure that Compeer Financial
continues to meet client needs, respond to changes in the markeétplace and pursue long-term success.
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DANIEL ERICKSON LARRY FISCHER DALE HOLMGREN SARAH JANSEN DAVE PETERS
Alden, Minn. Sleepy Eye, Minn. North Mankato, Minn. Menasha, Wis. Manteno, Ill.
GREG POLLESCH DANIEL SCHEIDER TRACY TRAVIS KIMBERLY WEDIG STEPHANIE WISE
Oshkosh, Wis. Freeport, lll. Cambridge, Wis. Darlington, Wis. Joliet, IlI.




Enabling Progress Through Digital Tools

Digital tools have become a core part of how many
agricultural and rural businesses manage finances,
share information and make decisions. Compeer
Financial’s digital offerings are designed to support
these everyday needs while maintaining the security
and personal connection our clients expect from
their relationship team.

Compeer’s digital tools are intended to complement
personal interaction with our team, giving clients
more flexibility in how and when they access
information.

ONLINE BANKING AND MOBILE ACCESS

Compeer’s Online Banking platform allows clients to
securely view account balances, monitor transactions,
transfer funds, and make payments from computers
and mobile devices. For member-owners who spend
their time in the field or barn, the Compeer Banking
mobile app extends these capabilities to smartphones
and tablets. Features such as mobile check deposit
and scheduled transfers can streamline routine
financial tasks by reducing the need for paper checks
and manual processes.




MYCOMPEER: A CENTRALIZED CLIENT PORTAL

MyCompeer serves as a secure hub for account
information and document management. Through
the portal, clients can view statements and billing
details, access loan information and exchange files
directly with their Compeer team. This secure
file-sharing capability is especially useful when
submitting financial information, such as balance
sheets, or receiving time-sensitive documents.

The portal also supports crop insurance
documentation and provides access to learning
resources that explain tools, products and
processes. Because MyCompeer is available

24/7, clients can review information on their own
schedule, whether that’s early morning, late evening
or during seasonal downtime.

ONLINE BALANCE SHEET AND FINANCIAL
COLLABORATION

One of MyCompeer’s key tools is the online balance
sheet. This feature allows clients to enter and
update financial information electronically, which
can improve accuracy and make annual reviews
more efficient. Sharing financial data digitally allows
Compeer to review information more quickly and
focus their conversations with clients on planning
rather than paperwork.

HOME MORTGAGE AND LOAN TOOLS

For clients exploring home financing options,
Compeer offers online mortgage tools that provide
access to applications, calculators and supporting
resources. These tools help clients understand
potential payment scenarios, compare options and
gather information before or during conversations
with a mortgage specialist. The goal is to make

the process more accessible, especially for clients
balancing multiple financial priorities.

TAX AND ACCOUNTING DOCUMENT STORAGE

Compeer also provides a secure tax and accounting
portal that allows clients to upload and store
important financial documents for up to seven years
at no charge. This long-term storage can simplify
recordkeeping, support tax preparation and reduce
the need for physical document storage.

Together, these digital tools give clients more control,
better access to information and added convenience.

HOW TO GET STARTED WITH
COMPEER’S DIGITAL TOOLS

Getting started with —— D
Compeer Financial’s digital 5 -
T
a0l

tools is straightforward, and |E'r|:
most clients can be up and %—lﬂ"'ﬁﬁ:
S o

-
running in just a few steps. ey D

Enroll in Online Banking

Clients can enroll in Compeer Online Banking
to gain secure access to account balances,
transactions, payments and transfers.
Enrollment information is available on compeer.
com. A relationship manager can provide
guidance through the process if needed.

Register for MyCompeer

MyCompeer is a separate, secure client

portal that provides access to statements,
billing information, loan details and document
sharing. Once registered, clients can log in
anytime to view or upload documents, submit
an online balance sheet and securely exchange
files with their Compeer team.

Download the Mobile App (Optional)

For clients who prefer mobile access,

the Compeer Banking app is available for
smartphones and tablets. Users can check
balances, make payments and deposit checks
remotely, offering added convenience when
away from a computer.

Set Up Tools for Individual Needs

Not every client uses every digital feature.
Some may focus on online payments and
document access, while others rely on balance
sheet tools, mortgage resources or long-term
document storage. Relationship managers can
identify which tools best support an operation
and its financial goals.

Ask for Help When Needed

Compeer’s digital tools are supported by
people. When questions about enrollment,
access or how to use a specific feature arise,
our relationship managers or support team
can help.

1



Patronage: Your Piece of the Pie
A SHARED COMMITMENT TO SUCCESS

As a member-owned cooperative, Compeer Financial

is built on a simple but powerful idea: When our
cooperative succeeds, our member-owners should share
in that success. Patronage is one of the most meaningful
ways we bring this idea to life. It's more than a financial
benefit. It’s a reflection of our shared purpose and the
cooperative model that connects us to one another and
to rural America.

CONNECTED IN PURPOSE

Guided by cooperative principles, Compeer's Board of
Directors remains focused on delivering lasting value

to member-owners. We understand the real impact
patronage can have, like supporting operations, families,
communities and long-term plans. When we look at
Compeer's earnings, we don't just see a balance sheet, but
a “pie” built by the hard work, trust and partnership of our
members. Patronage represents member-owners’ piece of
that pie — a tangible return on cooperative ownership.

These distributions include both allocated equities, for
business conducted before Compeer’s formation, and cash
patronage for 2025 business. The Board approved $187

N

L)
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million in patronage distributions for 2025, representing
more than 42% of adjusted earnings. These returns reflect
Compeer’s strong financial performance and a disciplined,
long-term approach to cooperative value.

Patronage dollars are reinvested where they matter
most —supporting growth, resilience and opportunity
across rural America. Whether used to upgrade
equipment, expand acreage, adapt to market conditions,
diversify income or support family goals, patronage
dollars help fuel progress where it matters most.

FOCUSED ON THE FUTURE

Beginning August 2026, Compeer will deliver all
patronage payments via direct deposit. This transition
ensures member-owners receive their funds faster,
more securely and more conveniently — putting their
piece of the pie to work sooner.

Through patronage, we demonstrate our connection and
commitment to our member owners. Sharing our success
is an honor and we're thankful to strong farms, strong
families and strong communities.




Building Relationships and Advocating

for Rural America

As a greater share of the U.S. population lives in urban areas over time,
it becomes increasingly important for rural communities and agriculture
to share their perspectives with policymakers and others. At Compeer
Financial, we're proud to represent our clients and the voices of rural
America on Capitol Hill, in our state capitals and beyond.

In November, Compeer was proud to participate in the 2025 Farm Credit
Fly-In, which takes place in Washington, D.C., every other year. Farm Credit
associations from across the country gathered to tell the story of American
agriculture and rural communities. As part of the event, Compeer leadership
and board members participated in over 20 meetings with members of
Congress and their staffs from across lllinois, Minnesota and Wisconsin.

These meetings focused on sharing the story and impact of Farm Credit,
along with discussions on key issues such as the critical need to pass the
remaining elements of the Farm Bill and the importance of supporting rural
communities by advocating for the Investing in Rural America Act.

“The Farm Credit System is the largest credit provider to American
agriculture,” said Perry Aasness, vice president of legislative affairs at
Compeer. “As a member-owned and member-governed cooperative, it’s vital
that we tell our story to lawmakers at every level. We have a responsibility
to our members and colleagues to make sure policymakers are well-
informed about the state of agriculture and rural America and what can be
done to ensure the long-term vitality of both.”

The Fly-In included a closing reception set up like a farmers market, where
lawmakers, their staff and other key stakeholders could experience Farm
Credit’s impact by sampling products from member-borrowers while hearing
their stories. Compeer shared fruit leather from Twin Cities Berry Co. in
Isanti, Minn.; spice mix from Two Creek Farms LLC in Union Grove, Wis.;
and whiskey from Whiskey Acres Distilling Co. in DeKalb, IIl.

ADVOCATING FOR FINAL PASSAGE OF THE FARM BILL

Central to Farm Credit and Compeer’s legislative priorities was advocating
for passage of the remaining provisions of the Farm Bill that were not
included in the One Big Beautiful Bill Act signed into law in July 2025.
These critical reforms will play an important role in reshaping opportunities
for rural communities and farmers across the country.

“We aim to be advocates for our clients and partners on key issues
important to American agriculture,” explained Aasness. “We take a
proactive role on issues directly impacting Compeer, our clients and the
rural communities we serve. Working together, we can ensure that rural
America has the resources to thrive long into the future.”

Compeer Financial board members and Farm
Credit partners meet with Rep. Darin LaHood in
Washington, D.C. to discuss priorities impacting
rural America.

Rep. Brad Finstad meets with Compeer leaders in
Washington, D.C. for discussions centered on policies
supporting agriculture and rural communities.

Compeer board members join Farm Credit partners
in Washington, D.C. advocating for policies that
strengthen rural communities nationwide.
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Dear Member-Owners,

As we step into 2026, one truth remains at the heart of our
mission: we are Connected in Purpose. Our connection
guides how we show up for our member-owners and for
rural America. It reflects a shared commitment between
Compeer Financial and the farmers, ranchers and rural
residents who shape our cooperative. When agriculture

and rural communities thrive, we all move forward together.

The agricultural industry faced a demanding environment
in 2025. Tough commodity prices, high input costs and
global uncertainty required disciplined focus. Through it all,
Compeer remained steady and anchored to our mission of
enriching agriculture and rural America. Every decision we
make centers on delivering long-term value to you. Stability
matters. Experience matters. And our role as a cooperative
partner is to help our member-owners perform through
every cycle.

2025 FINANCIAL PERFORMANCE

Trust fuels a cooperative, and Compeer’s financial strength
demonstrates the confidence member-owners place in us.
Our foundation remains solid, with consistent profitability
and strong credit and capital positions. With $36.1 billion in
total assets, Compeer stands among the largest associations
in the Farm Credit System, reflecting the trust our 80,000
member-owners have in the cooperative model.

Strong performance also supports meaningful patronage.
Because we are a cooperative, our success belongs to you.
In 2026, Compeer will return $152 million in patronage,
capital that goes directly back into our member-owners’
pockets, serving as a powerful reminder of the cooperative
advantage.

Investor confidence in Compeer also remains strong as we
raised $300 million in preferred stock in 2025, providing
greater flexibility to pursue new opportunities that may
exist in the marketplace. This infusion of capital from the
broader market signals deep confidence in the future of
agriculture and Compeer’s disciplined approach to growth
and risk management. It also strengthens our ability to
help more clients innovate, manage risk and move their
operations forward.

CONNECTED TO OUR CLIENTS

Connection starts with understanding clients’ goals
and how they work. As needs shift across seasons and
generations, Compeer offers a full range of financial
solutions to support each stage of the journey. Time is
our clients’ most valuable resource, so we've invested
in digital tools like MyCompeer, Online Banking, home
mortgage and loan tools, online balance sheets and
document storage to put more control in their hands.
These tools save time so clients can focus on what
matters most: their operation and their family.

Our connection also shows up in real outcomes. More

than 13,000 families have achieved rural homeownership
through Compeer Home. And we continue to invest in the
next generation through our GroundBreakers programming,
which supports young and beginning farmers with education,
connection and financial services designed to remove some
of the common barriers to financing. Our goal remains
simple: Be a trusted partner in every chapter of your story.

PURPOSE IN RURAL COMMUNITIES

Our connection extends well beyond the farm gate.
Strong agriculture depends on strong rural communities.
That’s why Compeer Giving awarded $6 million in gifts,
grants and scholarships in 2025. This funding supports
rural first responders, classrooms, county fairs, farmers
markets and students pursuing their future in agriculture.
These investments strengthen communities today while
developing leaders for tomorrow.

We continue to advocate for policies that support
agriculture and rural communities. Throughout the year,
Compeer engaged with lawmakers to advocate for a Farm
Bill that truly serves the needs of today’s farmers. We also
supported the Investing in Rural America Act, which would
expand opportunities for Farm Credit to invest in essential
community facilities like healthcare centers and senior living
facilities, which are critical for long-term rural vitality.

FOCUSED ON A SHARED FUTURE

The future of agriculture requires us to remain connected
to what matters most. As a cooperative, we are focused on
disciplined planning and proactive risk management. As our
clients’ financial partner, we provide guidance, products and
tools to help them grow their operation while protecting
their equity.

Progress grows through shared effort, steady partnership
and a clear sense of purpose. We are grateful for the trust
our member-owners place in Compeer Financial, and we
remain Connected in Purpose as we build a strong future
for agriculture and rural communities.

. %
%“ it /%/C-__
‘i Jase Wagner,

President and CEO, Compeer Financial

)é'\ Ponid Enichoom.
‘i

Daniel Erickson,
Board Chair, Compeer Financial
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CONSOLIDATED FIVE-YEAR SUMMARY OF SELECTED FINANCIAL DATA

Compeer Financial, ACA
(dollars in thousands)

As of December 31, 2025 2024 2023 2022 2021
Condensed Consolidated Statements of Condition Data
Loans held to maturity 31,557,426 $ 30,562,522 $ 28,273,503 $ 26,719,853 $ 24,490,167
Allowance for credit losses on loans 211,152 113,022 75,630 52,663 63,700
Net loans held to maturity 31,346,274 30,449,500 28,197,873 26,667,190 24,426,467
Loans held for sale 7,981 26,554 16,091 5,014 24,896
Net loans 31,354,255 30,476,054 28,213,964 26,672,204 24,451,363
Cash 2,400 2,400 2,400 2,400 2,400
Investment securities (net of allowance for credit losses) 2,157,389 1,892,514 1,592,685 1,305,075 1,125,961
Investment in AgriBank, FCB 1,346,081 1,214,354 1,103,132 922,546 751,956
Other assets 1,206,899 1,132,107 987,866 771,084 676,818
Total assets 36,067,024 34,717,429 $ 31,900,047 $ 29,673,309 27,008,498
Obligations with maturities of one year or less 638,489 715,344 § 701,173 $ 632,490 508,017
Obligations with maturities greater than one year 29,765,560 28,866,750 26,333,298 24,349,070 22,100,691
Total liabilities 30,404,049 29,582,094 27,034,471 24,981,560 22,608,708
Preferred stock 400,000 100,000 100,000 200,000 200,000
Capital stock and participation certificates 58,261 53,103 47,280 39,853 34,630
Capital stock and participation certificates receivable (50,616) (43,412) (34,078) (20,220) (6,589)
Additional paid-in capital 1,780,603 1,780,603 1,780,603 1,780,603 1,780,603
Allocated retained earnings 58,043 110,331 162,937 215,380 267,939
Unallocated retained earnings 3,420,484 3,141,264 2,816,109 2,487,557 2,142,989
Accumulated other comprehensive loss (3,800) (6,554) (7,275) (11,424) (19,782)
Total equity 5,662,975 5,135,335 4,865,576 4,691,749 4,399,790
Total liabilities and equity 36,067,024 $ 34,717,429 $ 31,900,047 $ 29,673,309 $ 27,008,498
For the year ended December 31, 2025 2024 2023 2022 2021
Condensed Consolidated Statements of Income Data
Net interest income 771,876 $ 747,620 $ 708,037 $ 609,960 $ 549,849
Provision for credit losses 174,864 113,960 113,053 (11,000) (15,000)
Other expenses, net 191,133 155,821 117,038 106,387 66,499
Net income 405,879 $ 477,839 $ 477,946 $ 514,573 $ 498,350
Key Financial Ratios
For the Year
Return on average assets 1.2% 1.5% 1.6% 1.9% 2.0%
Return on average equity 7.6% 9.5% 9.8% 11.3% 11.7%
Net interest income as a percentage of average earning assets 2.4% 2.4% 2.5% 2.3% 2.3%
Net charge-offs as a percentage of average loans 0.2% 0.3% 0.3% 0.0% 0.0%
At Year End
Equity as a percentage of total assets 15.7% 14.8% 15.3% 15.8% 16.3%
Allowance for credit losses on loans as a percentage of loans 0.7% 0.4% 0.3% 0.2% 0.3%
Common equity tier 1 ratio 12.2% 12.3% 12.6% 13.2% 13.9%
Tier 1 capital ratio 13.0% 12.7% 13.1% 14.0% 14.6%
Total capital ratio 14.3% 13.7% 14.1% 14.9% 15.8%
Permanent capital ratio 13.7% 13.4% 13.9% 14.8% 15.7%
Tier 1 leverage ratio 12.7% 12.5% 13.1% 14.1% 14.9%
Net Income Distributed
For the Year
Patronage distributions:’
Cash 135,000 $ 133,638 $ 149,325 $ 149,902 $ 145,000
Redemption of allocated retained earnings 52,000 52,000 52,000 52,000 52,000
Other distributions 12,898 11,342 8,536 7,319 6,758
Preferred stock dividends 4,875 4,875 12,548 11,625 9,025
Other
Gross pool program loans serviced for AgriBank, FCB 4,864,737 3,584,136 3,281,272 2,409,026 2,172,517

"Additional information regarding the patronage programs is included in Note 9 to the accompanying Consolidated Financial Statements.
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MANAGEMENT’S DISCUSSION AND ANALYSIS

Compeer Financial, ACA

The following commentary reviews the consolidated financial condition and consolidated results of operations of Compeer Financial, ACA (the
Association or Compeer) and its subsidiaries, Compeer Financial, FLCA and Compeer Financial, PCA, and provides additional specific information. The
accompanying Consolidated Financial Statements and Notes to the Consolidated Financial Statements also contain important information about our
financial condition and results of operations.

The Farm Credit System (System) is a federally chartered network of borrower-owned lending institutions comprised of cooperatives and related service
organizations, established by Congress to meet the credit needs of American agriculture and rural America. As of January 1, 2026, the System
consisted of three Farm Credit Banks, one Agricultural Credit Bank, and 55 borrower-owned cooperative lending institutions (associations). The System
serves all 50 states, Washington D.C., and Puerto Rico. This network of financial cooperatives is owned and governed by the customers the System
serves.

The AgriBank Farm Credit District (AgriBank District or the District) is primarily comprised of AgriBank, FCB (AgriBank), a System Farm Credit Bank, and
its District associations. We are an association in the District.

The Farm Credit Administration (FCA) is authorized by Congress to regulate the System. The Farm Credit System Insurance Corporation (FCSIC)
administers the Farm Credit Insurance Fund (Insurance Fund). The Insurance Fund is used to ensure the timely payment of principal and interest on
Systemwide debt obligations, to ensure the retirement of protected borrower capital at par or stated value, and for other specified purposes.

Due to the nature of our financial relationship with AgriBank, the financial condition and results of operations of AgriBank materially impact our
stockholders’ investment. To request free copies of AgriBank financial reports, contact us at:

Compeer Financial, ACA AgriBank, FCB

2600 Jenny Wren Trail 30 East 7" Street, Suite 1600
Sun Prairie, WI 53590 St. Paul, MN 55101

(844) 426-6733 (651) 282-8800
www.compeer.com www.AgriBank.com

FinancialReporting@AgriBank.com

Our Annual Report is available on our website no later than 75 days after the end of the calendar year and stockholders are provided a copy of such
report no later than 90 days after the end of the calendar year. The Quarterly Reports are available on our website no later than 40 days after the end of
each calendar quarter. To request free copies of our Annual or Quarterly Reports, contact us as stated above.

FORWARD-LOOKING INFORMATION

This Annual Report includes forward-looking statements. These statements are not guarantees of future performance and involve certain risks,
uncertainties, and assumptions that are difficult to predict. Words such as "anticipate”, “believe", "estimate”, "may", “expect”, “intend”, “outlook”, and
similar expressions are used to identify such forward-looking statements. These statements reflect our current views with respect to future events.
However, actual results may differ materially from our expectations due to a number of risks and uncertainties which may be beyond our control. The

information in this report is based on current knowledge and is subject to many risks and uncertainties including, but not limited to:

. Political (including trade policies, environmental policies, and civil unrest), legal, regulatory, financial markets, and economic conditions, or
other conditions and developments in the United States (U.S.) and abroad

. Economic fluctuations, including inflationary indicators, in the agricultural, international, rural, and farm-related business sectors

o  Weather-related, disease, and other adverse climatic or biological conditions that periodically occur and can impact agricultural productivity
and income

. Changes in U.S. government support of the agricultural industry (including government support payments) and the System as a government-
sponsored enterprise, as well as investor and rating agency reactions to events involving the U.S. government, other government-sponsored
enterprises, and other financial institutions

e Actions taken by the Federal Reserve and U.S. Treasury in implementing monetary policy

e Cybersecurity risks, including a failure or breach of our operational or security systems or infrastructure, or those of our third-party vendors or
other service providers

e  Credit, interest rate, and liquidity risks inherent in our lending activities

. Disruptive technologies impacting the banking and financial services industries or implemented by our competitors which negatively impact our
ability to compete in the marketplace

. Length and severity of an epidemic or pandemic

e  Changes in our assumptions for determining the allowance for credit losses and fair value measurements

. Industry outlooks for agricultural conditions

AGRICULTURAL AND ECONOMIC CONDITIONS

This agricultural and economic conditions report summarizes general conditions from 2025, with a focus on the fourth quarter of 2025. Conditions
reported include overall macroeconomic conditions, as well as agricultural economic conditions of commodities with significant impact to the Compeer
portfolio, including grain, dairy, and swine. Macroeconomically, current inflation, unemployment, and other associated data were considered.
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Individual commodity results have been mixed throughout 2025, a trend that was consistent through the fourth quarter of 2025. Row crops remained
under pressure while protein segments continued to benefit from higher prices and lower feed costs. However, unlike most animal ag commodities, milk
faced considerable price weakening during 2025, with even further declines at the end of the fourth quarter. Macroeconomically, although inflation
remained somewhat elevated over the Federal Reserve target, weakening signs in the labor market resulted in lowering the Federal Reserve funds
target rate by 0.25% at the September 2025, October 2025, and December 2025 meetings, bringing the federal funds target range to 3.5-3.75% at the
end of 2025. While economic uncertainty remained elevated, trade disruptions that characterized the second quarter of 2025 were more limited in the
third and fourth quarters of 2025, which lead to economic activity returning to a moderate expansion pace.

Agricultural Conditions

The United States Department of Agriculture (USDA) Economic Research Service cancelled their 2025 farm income forecast update in December 2025
due to the lapse in governmental funding. Net cash farm income saw a decline from $193.7 billion in February 2025 to $180.7 billion in September 2025,
while forecast net farm income (NFI) declined just slightly over the year at $179.8 billion in September 2025. Although income forecasts decreased,
aggregate farm income remained well above 2024. This was mainly attributed to a forecasted $30.4 billion increase in 2025 government payments—
primarily supplemental ad hoc disaster assistance provided to farmers and ranchers through the American Relief Act, 2025.

The One Big Beautiful Bill Act (OBBBA) (H.R. 1), enacted in July 2025, included 10-21% increase in reference prices and additional revenue guarantees
for traditional Farm Bill Title | commodity programs. The OBBBA changes increased forecast direct government payments for crop year 2025 but will not
be paid until October 2026. Later, in December 2025, an additional $12 billion in ad hoc payments were authorized as farmer bridge payments for 2025
row crop, sugar, and specialty crop. However, these will also not be paid until 2026 and will not increase 2025 net cash farm income.

Revenue protection crop insurance guarantees were set in February 2025 with CME Group-based average discovery prices of $4.70 per bushel for corn
and $10.54 per bushel for soybeans. Harvest prices were set in October 2025 with corn at $4.22 per bushel and soybeans at $10.35 per bushel. If actual
harvest revenue (CME harvest price x yield) dropped below the farmer's individual policy established guarantee at base coverage levels (50-85%)
and/or endorsements (up to 95% protection), claims were triggered. Projected crop insurance indemnity payments are included in the USDA forecast
NFI but are not included in the governmental payment category.

Industry Conditions
The following economic conditions and forecasts focus on commodities with the highest concentrations in Compeer’s loan portfolio. These apply to the
industry in general, and individual producers might experience varying performance levels relative to the industry.

Grain

In the January 2025 Quarterly Grain Stocks report, corn stored in all positions totaled 13.3 billion bushels as of December 2025, up 10% year-over-year,
primarily driven by record production, and soybeans stored in all positions totaled 3.29 billion bushels, up 6% year-over-year. The September 2025 -
November 2025 report indicated disappearance (usage) for corn was 5.29 billion bushels (15.5% higher), compared with 4.58 billion bushels during the
same period last year. The September 2025 - November 2025 indicated disappearance for soybeans totaled 1.30 billion bushels (20% lower), compared
with 1.61 billion bushels during the same period a year earlier. Increased exports for corn and decreased exports for soybeans were significant drivers
for changes in disappearance during 2025.

The January 2026 World Agricultural Supply and Demand Estimates (WASDE) report showed 2025/26 U.S. corn outlook with greater supplies, higher
use, and greater ending stocks. 2025 corn yield was estimated at 186.5 bushels per acre nationally on 98.8 million planted corn acres (91.3 million
harvested) making for a forecast production of 17.0 billion bushels, the largest U.S. corn crop in history. Farmgate corn price forecast increased to $4.10
per bushel. From January 2025 to January 2026, WASDE corn price forecasts ranged between $3.90 and $4.35 per bushel. For U.S. soybeans, the
2025/26 outlook showed larger supplies and lower use. Exports are significantly reduced with the current 2025/26 export estimate at 1.58 billion bushels
and the 2024/25 estimate at 1.88 billion bushels, a decline of 300 million year-over-year. 2025 soybean yield was estimated at 53.0 bushels per acre
nationally on 81.2 million planted soybean acres (80.4 million harvested), making for a forecast production of 4.262 billion bushels. Farmgate soybean
price forecast decreased to $10.20 per bushel. From January 2025 to January 2026, WASDE soybean price forecasts ranged between $9.95 and
$10.50 per bushel.

Dairy

The December 2025 USDA Milk Production report showed a 4.7% increase in milk production in the U.S. from November 2024 to November 2025, for
total production of 18.1 billion pounds. Production per cow in the U.S. averaged 1,979 pounds in November 2025, 43 pounds above November 2024.
The number of milk cows on farms in the U.S. totaled 9.13 million head in November 2025, 214,000 head more than November 2024. In keeping with
national trends, Wisconsin and Minnesota both saw increases in milk cows, milk per cow, and production. lllinois milk per cow and total production
increased just slightly.

Due to the increases in both cows and production per cow, national estimates continued to forecast higher milk supply and lower prices. The January
2026 WASDE forecast prices for 2026 to be lower than 2025 prices for cheese, butter, nonfat dry milk, Class Ill milk, Class IV milk and all milk—dry
whey was the exception with price forecast to increase from 2025 to 2026. From December 2025 to January 2026, WASDE prices for Class Il was
lowered $0.70 to $16.35 per hundredweight (cwt) (down $1.66 per cwt year-over-year), Class IV was increased $0.05 to $14.45 per cwt (down $2.93 per
cwt year-over-year), and all milk was lowered $0.50 to $18.25 per cwt (down $2.90 per cwt year-over-year).

Swine

The December 2025 USDA Quarterly Hogs and Pigs report showed U.S. inventory of all hogs and pigs at 75.5 million head, up 1% year-over-year.
Breeding inventory, at 5.95 million head, was down 1% year-over-year. Market hog inventory stood at 69.6 million head. Pigs per litter averaged 11.93,
continuing their trend up year-over-year. Operations with over 5,000 hogs under contract comprised 52% of the total inventory. The January 2026
WASDE reported the live equivalent price at $64.87 per cwt for the fourth quarter of 2025, a downward price trend from earlier 2025 projections. 2026
annual prices are flat at a projected $67 per cwt, but 2025 annual prices projection increased $0.22 to $68.80 per cwt.
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Macroeconomic Conditions

The national non-farm unemployment rate remained relatively stable, at 4.4% in December 2025. Over the course of 2025, unemployment rates, as
revised, ranged from 4.0% to 4.5% annually. Seasonally adjusted job growth was 50,000 in December 2025. During 2025, monthly jobs growth, as
revised, ranged from a net loss of 173,000 to gains of 158,000. The Personal Consumption Expenditures (PCE) price index indicated year-over-year
inflation at 2.8% in September 2025, which is the most recent PCE inflation data currently available due to delays from the federal lapse in funding. PCE
inflation stayed well above the Federal Reserve target of 2.0% for the duration of 2025.

The Federal Reserve cited concerns over lower jobs growth as a signal to cut rates in September 2025, October 2025, and December 2025, moving the
Federal Funds rate target range from 4.25-4.5% at the beginning of 2025, to 3.5-3.75% at the end of 2025. The Federal Reserve continued to reduce its
holdings throughout 2025, concluding their policy of Quantitative Tightening on December 1, 2025. 30-year fixed rate mortgage rates ended the fourth
quarter of 2025 at 6.15%, the lowest in 2025. The December 2025 release of the S&P CorelLogic Case-Shiller U.S. National Home Price Index,
unadjusted, was 328.5. After beginning 2025 at 323.7, the index peaked in June 2025 at 331.6 before declining month-over-month since.

Real gross domestic product (GDP) increased at an annual rate of 4.3% in the third quarter of 2025, according to the first estimate released in
December 2025 by the U.S. Bureau of Economic Analysis. Consumer spending drove the GDP growth during the third quarter of 2025.

Commercial entities that are more asset-light, tied closer to consumer demand, and more reliant on leverage and floating rates, continued to experience
more stress in 2025. Nationally, commercial Chapter 11 business reorganization filings rose by 1% in 2025, after 2024 increased 20% and 2023 shot up
by 72%, year-over-year.

LOANS HELD TO MATURITY

Loans Held to Maturity

Total loans were $31.6 billion at December 31, 2025, an increase of $994.9 million from December 31, 2024. Total loans include loans held to maturity
and finance leases (hereinafter collectively referred to as loans).

Components of Loans

(in thousands)

As of December 31, 2025 2024 2023
Accrual loans:
Real estate mortgage $ 16,324,976 $ 15,630,184 $ 14,317,236
Production and intermediate-term 5,020,162 4,913,022 4,759,088
Agribusiness 6,216,713 6,113,109 5,703,865
Other 3,606,827 3,564,819 3,285,612
Nonaccrual loans 388,748 341,388 207,702
Total loans $ 31,557,426 $ 30,562,522 $ 28,273,503

The other category is composed of rural infrastructure, rural residential real estate, and agricultural export finance related loans as well as finance leases
and certain assets characterized as mission related investments.

The increase in total loans from December 31, 2024, was spread widely across most of our business units, led by strong growth within our Marketplace
Development business unit. See the Business Units sub-section (in the Other Relationships and Programs section) for descriptions of each of
Compeer’s business units. This growth was offset in part by $1.7 billion in participations sold to AgriBank through the asset pool programs (see details in
the asset pool paragraph below).

We may purchase or sell participation interests with other parties to diversify risk, manage principal and accrued interest on loans, or comply with the
limitations of the FCA Regulations or General Financing Agreement (GFA) with AgriBank.

Loan Participations Purchased and Sold

(in thousands)

As of December 31, 2025 2024 2023
Participations purchased $ 16,370,932 $ 15,646,282 $ 14,555,639
Participations sold (12,847,220) (11,292,011) (10,481,909)

We have no loans sold with recourse, retained subordinated participation interests in loans sold, or interests in pools of subordinated participation
interests that are held in lieu of retaining a subordinated participation interest in the loans sold.

The Association participates in asset pool programs to effectively leverage District capital and other cooperative benefits, as well as manage
concentration risk and portfolio growth. On September 1, 2025, we sold to AgriBank participations of $1.7 billion in loans from across most of our loan
portfolio. The participated portions were set at either 15.0% or 30.0% of the included loans. The sale also included increasing the participated portion on
loans previously sold to AgriBank from 10.0% to 15.0%. In addition, on May 1, 2025, we sold participation interest in primarily real estate loans under the
Agri-Access® pool program, totaling $243.2 million to AgriBank and other District associations. This sale was in addition to sales made in previous periods
through the Agri-Access pool program. The total outstanding participation interests in loans sold to AgriBank as part of asset pool programs were $4.9
billion, $3.6 billion, and $3.3 billion at December 31, 2025, 2024, and 2023, respectively. It should be noted that in the above components of loans table,
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for all years shown, the amounts represent Compeer’s loan balances net of participation interests in loans sold to AgriBank as part of these asset pool
programs.

We offer variable, fixed, capped, indexed, and adjustable interest rate loan programs and variable and fixed interest rate lease programs to our clients.
We determine interest margins charged on each lending program based on cost of funds, credit risk, market conditions, and the need to generate
sufficient earnings.

Portfolio Distribution

We are chartered to serve certain counties in lllinois, Minnesota, and Wisconsin. At December 31, 2025, approximately 20.5% of our loan portfolio was
within our territory in lllinois, 19.0% was within our territory in Minnesota, and 14.5% was within our territory in Wisconsin. The remainder of our portfolio
was from outside of our territory to support rural America and to diversify our portfolio risk.

Agricultural Industry Concentrations

As of December 31, 2025 2024 2023
Cash grains 33.1% 32.4% 31.7%
Food products 9.1% 9.9% 10.2%
Agribusiness 8.3% 8.4% 7.7%
Dairy 7.8% 8.0% 8.1%
Energy power and telecom 5.9% 6.2% 6.0%
Swine 5.8% 6.2% 6.5%
Cattle 5.7% 4.8% 4.6%
Landlords 5.2% 5.1% 4.9%
Other crops 5.1% 5.5% 5.7%
Rural home 4.3% 3.8% 3.6%
Paper, packaging, and timber 3.8% 3.8% 4.2%
Poultry and other livestock 1.9% 1.9% 1.7%
Other 4.0% 4.0% 5.1%

Total 100.0% 100.0% 100.0%

Industry categories are based on the borrower’s primary intended industry at the time of loan origination and may change over time due to borrower
business decisions as a result of changes in weather, prices, input costs, and other circumstances.

Portfolio Credit Quality

The credit quality of our portfolio declined from December 31, 2024, which is influenced by the long-term nature of credit cycles, where decisions made
years ago continue to shape current performance. This underscores the importance of our proactive approach to risk management. Risk is an inherent
part of our business, and rather than avoiding it, we focus on actively managing it thoughtfully through rigorous standards, proactive monitoring, and
disciplined execution.

Adversely classified loans increased to 3.4% of the portfolio at December 31, 2025, from 3.2% of the portfolio at December 31, 2024. Adversely
classified loans are loans we have identified as showing some credit weakness according to our credit standards. We have considered portfolio credit
quality in assessing the reasonableness of our allowance for credit losses on loans. Factors contributing to this increase are discussed in the
Nonperforming Assets sub-section. In addition, Compeer first experienced losses in 2024 due to “Liability Management Transactions” (LMTs) within our
agribusiness portfolio in the commercial lending community which also led to an increase in adversely classified loans. 2025 included working through
these assets and identifying mitigation strategies. LMTs are an out-of-court restructuring for companies to proactively manage their debt obligations to
improve overall liquidity but come at the expense of some lenders in the syndicate group.

As of December 31, 2025, with $1.1 billion in adversely classified loans, the adversely classified loans to total regulatory capital ratio was 23.8%. This is
consistent with 2024 and within risk parameters. Additional credit quality information is included in Note 3 to the accompanying Consolidated Financial
Statements.

In certain circumstances, government guarantee programs are used to reduce the risk of loss. Loans substantially guaranteed under these government
programs totaled $1.2 billion, $1.1 billion, $1.1 billion at December 31, 2025, 2024, and 2023, respectively. In addition, $177.6 million, $190.8 million, and
$210.1 million of our loans were substantially guaranteed through the Federal Agricultural Mortgage Corporation (Farmer Mac), a System institution, Standby
Commitment Program at December 31, 2025, 2024, and 2023, respectively.
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Nonperforming Assets

Components of Nonperforming Assets

(dollars in thousands)

As of December 31, 2025 2024 2023
Loans:
Nonaccrual $ 388,748 $ 341,388 $ 207,702
Accruing loans 90 days or more past due 38,103 10,644 32,335
Total nonperforming loans 426,851 352,032 240,037
Other property owned 32,884 6,675 1,132
Total nonperforming assets $ 459,735 $ 358,707 $ 241,169
Total nonperforming loans as a percentage of total loans 1.4% 1.2% 0.8%
Nonaccrual loans as a percentage of total loans 1.2% 1.1% 0.7%
Current nonaccrual loans as a percentage of total nonaccrual loans 47.6% 46.7% 64.4%
Total delinquencies as a percentage of total loans' 1.2% 1.1% 0.9%

"Total delinquencies include accrual and nonaccrual loans 30 days or more past due.

Our nonperforming assets have increased from December 31, 2024, but remained at acceptable levels. Despite the increase in nonperforming assets,
total nonperforming loans as a percentage of total loans were well within our established risk management guidelines.

The increase in nonaccrual loans was largely due to two contributing factors: 1) a limited number of loans within our Capital Markets, Animal Agriculture,
and AA Financial Services business units, and 2) loans associated with one partner relationship (which was discontinued during 2025) in our AA
AgriFintech Retailers business unit. Within the Animal Agriculture and AA Financial Services business units, isolated fraud incidents were among the
factors driving the increase in nonaccrual loans. These incidents have prompted us to reevaluate and enhance our fraud prevention strategies,
introducing operational changes and more diligent monitoring to minimize future risks. The increase in nonaccrual loans was offset by charge-offs
totaling $79.9 million on a limited number of loans within our Capital Markets and AA Financial Services business units, as well as loans within our AA
AgriFintech Retailers business unit. See the Business Units sub-section (in the Other Relationships and Programs section) for descriptions of Compeer’s
business units. Despite these challenges, nonaccrual loans remained at an acceptable level at December 31, 2025, 2024, and 2023.

The AA AgriFintech Retailers loans referenced were part of a program launched in 2021, offering real estate, operating, and term loans, along with
leases, to ag retail partners at the point of sale. In response to the program’s financial performance, we have continued to enhance our underwriting
processes and tightened credit standards. Additionally, in 2025, we discontinued our relationship with one partner due to deteriorating credit quality and
resulting provision for credit losses expenses. Due to these changes made in the program, we do not expect the stress and losses experienced during
2025 to continue at the same level for 2026.

The increase in accruing loans 90 days or more past due was primarily due to one real estate mortgage purchased participation client within our AA
Financial Services business unit. Our accounting policy requires loans past due 90 days or more to be transferred into nonaccrual status unless
adequately secured and in the process of collection.

The increase in other property owned was primarily due to collateral for an AA Financial Services client being transferred into other property owned
during 2025. The increase was offset by the sale of various properties totaling $6.3 million, which were primarily transferred to other property owned
during 2024.

Allowance for Credit Losses on Loans

The allowance for credit losses on loans is an estimate of expected credit losses in our portfolio. We determine the appropriate level of allowance for
credit losses on loans based on a disciplined process and methodology that incorporates expected probabilities of default and loss given default based
on historical portfolio performance, forecasts of future economic conditions, and management's judgment with respect to unique aspects of current and
expected conditions that may not be contemplated in historical loss experience or forecasted economic conditions.

The required level of allowance for credit losses on loans is adjusted through the provision for credit losses expense. Provision for credit losses expense and
loan recoveries increase the allowance, while reversals of provision for credit losses expense and loan charge-offs decrease the allowance. See the
Provision for Credit Losses sub-section (within the Results of Operations section) for a discussion on the impact that the increases in the allowance for credit
losses on loans had on the provision for credit losses expense during 2025.
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Allowance for Credit Losses on Loans and Coverage Ratios

(dollars in thousands)

As of December 31, 2025 2024 2023
Allowance for credit losses on loans $ 211,152 $ 113,022 $ 75,630
Allowance for credit losses on loans as a percentage of:
Loans 0.7% 0.4% 0.3%
Nonaccrual loans 54.3% 33.1% 36.4%
Total nonperforming loans 49.5% 32.1% 31.5%
Net charge-offs as a percentage of average loans 0.2% 0.3% 0.3%
Adverse assets to capital and allowance for credit losses on loans 19.1% 19.1% 14.7%

The increase in allowance for credit losses on loans from December 31, 2024, was directly related to the increases in those nonaccrual loans discussed
within the Nonperforming Assets sub-section, see this sub-section for further explanation. In addition to the items listed in the Nonperforming Assets
sub-section, the increase is also due to changes in the forecasts for future economic conditions, as well as a management adjustment added to capture
credit quality and delinquency trends in the AA AgriFintech Retailers business unit. The increase in allowance was partially offset by a reduction in
allowance due to the participation sale to AgriBank on September 1, 2025. Additionally, there were charge-offs totaling $79.9 million on a limited number
of loans within our Capital Markets and AA Financial Services business units, as well as loans within our AA AgriFintech Retailers business unit that
decreased the allowance.

Additional loans held to maturity information is included in Notes 3, 12, 13, and 14 to the accompanying Consolidated Financial Statements.

LOANS HELD FOR SALE

We originate loans held for sale under a rural residential mortgage program designed to provide qualified borrowers with options for competitive rate
financing of rural homes in small towns or that are part of a hobby farm, pastureland, or tillable acreage. The volume in this program was $8.0 million, $26.6
million, and $16.1 million at December 31, 2025, 2024, and 2023, respectively. Loans closed under this rural residential mortgage program will be sold to
and securitized by third-party investors, Farmer Mac and Federal Home Loan Mortgage Corporation (Freddie Mac).

We sold loans originated under this program in the secondary market to Freddie Mac totaling $10.5 million, $4.7 million, and $11.4 million in 2025, 2024, and
2023, respectively. In addition, we sold rural home loans in the secondary market through our RuraLiving® program to Farmer Mac totaling $41.2 million,
$49.4 million, and $36.5 million in 2025, 2024, and 2023, respectively. For additional information regarding these transactions and loans held for sale,
refer to Notes 4 and 14 to the accompanying Consolidated Financial Statements.

INVESTMENT SECURITIES

In addition to loans and leases, we hold investment securities. We had held-to-maturity investment securities, net of allowance for credit losses, of $2.2
billion, $1.9 billion, and $1.6 billion at December 31, 2025, 2024, and 2023, respectively. Our investment securities primarily include mortgage-backed
securities (MBS) issued and guaranteed by Farmer Mac or the USDA, asset-backed securities issued and guaranteed by the Small Business
Administration, and bonds.

We purchased MBS investments that were classified as held-to-maturity during the years ended December 31, 2025, 2024, and 2023. Included within our
held-to-maturity investment securities portfolio were Farmer Mac MBS of $589.8 million, $592.9 million, and $584.2 million as of December 31, 2025, 2024,
and 2023, respectively. Loans closed under our RuraLiving program are sold to and securitized by Farmer Mac, and we typically purchase the resulting
securities from Farmer Mac.

Quarterly, we evaluate our held-to-maturity investment portfolio to determine whether an allowance for credit losses on investment securities should be
recorded. For securities that are guaranteed by the U.S. government or other governmental agencies, we have not recognized an allowance for credit
losses on investment securities as our expectation of nonpayment of the amortized cost basis, based on historical losses, is zero. We had an allowance
for credit losses on non-guaranteed investment securities of $866 thousand at December 31, 2025. There was no allowance for credit losses on
investment securities at December 31, 2024, or 2023.

Additional investment securities information is included in Notes 5 and 14 to the accompanying Consolidated Financial Statements.

RESULTS OF OPERATIONS

Profitability Information

(dollars in thousands)

For the year ended December 31, 2025 2024 2023
Net income $ 405,879 $ 477,839 $ 477,946
Return on average assets 1.2% 1.5% 1.6%
Return on average equity 7.6% 9.5% 9.8%
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Changes presented in the profitability information table relate directly to:
. Changes in net income discussed in this section
. Changes in assets discussed in the Loans Held to Maturity, Loans Held for Sale, and Investment Securities sections
. Changes in capital discussed in the Capital Adequacy section

Changes in Significant Components of Net Income

For the year ended December 31, Increase (decrease) in net income
(in thousands) 2025 2024 2023 2025 vs 2024 2024 vs 2023
Net interest income $ 771,876 $ 747,620 $ 708,037 $ 24,256 $ 39,583
Provision for credit losses 174,864 113,960 113,053 (60,904) (907)
Non-interest income 288,110 273,004 320,386 15,106 (47,382)
Non-interest expense 484,356 422,443 410,559 (61,913) (11,884)
(Benefit from) provision for income taxes (5,113) 6,382 26,865 11,495 20,483
Net income $ 405,879 $ 477,839 $ 477,946 $ (71,960) $ (107)
Net Interest Income
Changes in Net Interest Income
(in thousands)
For the year ended December 31, 2025 vs 2024 2024 vs 2023
Changes in volume $ 29,276 $ 39,730
Changes in interest rates (16,176) 5,606
Changes in asset securitization - 110
Changes in nonaccrual interest income and other 11,156 (5,863)
Net change $ 24,256 $ 39,583

Net interest margin (net interest income as a percentage of average earning assets) was 2.4%, 2.4%, and 2.5% in 2025, 2024, and 2023, respectively.
Our net interest margin is sensitive to interest rate changes and competition.

Provision for Credit Losses

The “Provision for credit losses” in the Consolidated Statements of Comprehensive Income includes a provision for credit losses on loans, a provision for
credit losses on unfunded commitments, and a provision for credit losses on investment securities. The provision for credit losses on loans for the year
ended December 31, 2025, was $173.3 million, which is based upon the calculated change in the allowance for credit losses on loans from December
31, 2024, to December 31, 2025, and reflects the long-term nature of lending, where credit decisions made several years ago continue to influence
current financial results. See the Nonperforming Assets and Allowance for Credit Losses on Loans sub-sections (in the Loans Held to Maturity section)
for a discussion of the various factors contributing to the change in the allowance for credit losses on loans.

Additional information is included in Note 3 to the accompanying Consolidated Financial Statements.

Non-Interest Income

The change in non-interest income was primarily due to an increase in financially related services, which was partially offset by a decrease in patronage
income.

Financially Related Services Income: The increase in financially related services income was driven by an increase in multi-peril crop insurance
income of $10.3 million compared to 2024.

Patronage Income: We may receive patronage from AgriBank and other Farm Credit institutions. Patronage distributions from AgriBank and other Farm

Credit institutions are declared solely at the discretion of each institution’s Board of Directors. AgriBank may distribute patronage in the form of cash or
stock. All other patronage from other Farm Credit institutions is typically distributed in cash.
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Patronage Income

(in thousands)

For the year ended December 31, 2025 2024 2023
Patronage from AgriBank $ 116,438 $ 121,839 $ 181,380
AgDirect partnership distribution 5,641 6,163 5,611
Other patronage 703 464 167
Total patronage income $ 122,782 $ 128,466 $ 187,158
Form of patronage distributions:
Cash $ 122,782 $ 91,566 $ 147,052
Stock - 36,900 40,106
Total patronage income $ 122,782 $ 128,466 $ 187,158

Patronage from AgriBank primarily includes wholesale patronage and asset pool program patronage. See the Relationship with AgriBank section for
further discussion on patronage income. In addition, see the Unincorporated Business Entities sub-section (within the Other Relationships and Programs
section) for further discussion on AgDirect, LLP and the partnership distribution.

Wholesale patronage income decreased in 2025 compared to the same period in 2024. The associations within AgriBank’s District have seen
tremendous loan growth over the past five years due to strong borrower demand. This strong growth requires greater aggregate capital for AgriBank,
including capital retention to maintain their financial position, which results in less earnings available for patronage. Therefore, the patronage rate earned
on the average daily balance of our wholesale note payable to AgriBank was 16.9 basis points during 2025, consistent with AgriBank’s capital plan,
down from 22.8 basis points for the same period of 2024.

In comparison, asset pool programs patronage income increased due to the participation sale that occurred on September 1, 2025 (see the Loans 